










































38 39

SALES & MARKETING :

This specialization addresses the management challenge of designing and implementing the best combination of marketing 

actions to carry out a firm's strategy in its target markets. Students learn to develop skills in applying the analytic perspectives, 

decision tools, and concepts of marketing to decisions involving segmentation, targeting and positioning; product offering; 

pricing; distribution channels and marketing communications.

Students Learn How to
• Bring change by analyzing consumer , understanding consumer insights 
• Analyze and design appropriate marketing strategies for diverse international environments
• Plan, implement and monitor an advertising campaign

The rigour of the learning process at ISBR enable students to :
• Learn decision-making processes and to implement them in a global setting
• Gain practical experience of developing strategies, communicating , implementing and institutionalizing in 

organizational situations
• Learn how to identify market segments, position products, estimate product demand, set prices and manage 

growth.
• Gain skills which you can apply immediately in the workplace

Prominent Guest Lectures: TUV Rheinland, TCS, Infosys , Volvo, IBIS Hotel, Hiranandani Group

Intra – Collegiate Events: Samanwaya, Agarbaska

Inter – Collegiate Events: Allianz, Acharya, IFIM event

Industry Visits: Parle, Vacon Controls, SAP, Raheja Hypercity, L&T, KHMD, Biocon

Major Events: SAP Techniversity, AIMA Event, Additive Manufacturing Technologies, IIMB Vesta Management Fest, CII – 

Innovation Summit

SPECIALIZATION WISE STUDENT DETAILS

Table Showing Marketing Students List

Educational Background Work Experience Details

MARKETING BATCH

AKSHAYANT KUMAR

ANKAPANAIDU DAMA

ANBURAJ R

ANJAN SRIVASTAV

ASHUTOSH RANJAN

ASHISH KUMAR

B PRAVEEN NAIDU

CHAITANYA VAJJALWAR

CHANDRABHUSHAN SINGH

CHIDANANDA SAHU

DEBANSHU CHAKRAVARTY

DHARAMVIR SINGH

FELIX RAJA SP

FREDDY ZACHRIA ANTONY

GARBHAM GOKUL SRINIVAS NANDAN

GANGISETTY PAVANKUMAR

GUNJAN PRATAP SINGH

JAIGANESH K

JSS VAIBHAV

JAYDEEP DUTTA

JWALA KIRAN KUMAR

K L KRISHNADAS

KRITHIKA M

KHANINDRA PHUKAN

LOKESH KUMAR TIKKIWAL

M PANDI

LUKKA ROOP VINESH

M MOHNISH GUPTA

MADHAVI KUMARI

MADURANTHAKAM RAKHI ROY

MUKUL BANG

MATHEW FELIX TOHTIH

N LAVANYA

NAYONIKA CHOWDHURY

NEHA JAIN

NIKHIL SUNIL KALE

P ARASA KUMAR

PRABIN SINGH

PAPOLU JAYA VENKATA BHAGATH GOPAL

POONAM CHETRI

PRAFFUL CHAND KODALI

PRASHANT CHAMOLI
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Qualification
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B.COM
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B.COM

BBM
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BSC

 Travel &
Tourism

PRATIK PANDEY

PUSHKAR RAJ

RADHIKA SHIVARAM

RAJIV SAIKAI

RAKESH REDDY PULYALA

RASHMI PRAJAPAT

RAUNAK TRIVEDI

RAVI TEJA B

SAANU JAIN

SAHANA R

SANTOSH DEEPAK D

SARATH CHANDRA

SATHI ANIL REDDY

SHANMUGA PRIYA K

SHRAVAN J SANIL

SHLOK PASBOLA

SHRAVAN KUMAR P

SIDDHART VYAS

SAURAV KUMAR SAINI

SNEHANSHU SHEKAR

SOORYASHREE R

SRIRAM G

SUDIP NAYAK

SRINIVAS T

SULTAN

SUNNY MAKKHIJA

SUPRABHAT SUNIL KUMAR P

T DHANUNJAY KUMAR

SURESH M

TIJO C G CHACKO

UDIT GONNADE

THOMAS VJ

VANDANA BHAMIDIMARRI

VELURI VENKATA P S DEEPAK

VIGNESH S

VIJITH VS

VIJAYABHASKER REDDY D 

VISHAL AGARWAL

Y PRATHIK REDDY

YOGESH P
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HUMAN RESOURCE MANAGEMENT:

Human Resource Management is a specialized function dedicated to the entire gamut of activities concerning people. ISBR trains 

students rigourously on all strategic issues concerning HR. These strategic issues deal with a long-term vision of the organization 

in areas like recruitment, staffing, organization structure, work environment, employee retention, and a host of other activities. 

An HR professional graduates to top management responsibilities in about 8 to 10 years or more based on the size of a company.
The specialization exposes the student to dealing with the working environment in the factory premises. Students Learn to Create 

and maintain healthy and positive industrial relations .The activities include recruitment, payrolls, training , appraisals, 

Organizational Development , administration and all matters concerned with the employee. Through internships at various 

companies, ISBR provides the student exposure to handling issues which are very sensitive such as discipline, grievance handling, 

conflict management and negotiation. In a does not come way, this not only enhances self-confidence of the students and 

prepares them for greater responsibilities within the organization but also provides opportunities for rapid career growth.

Skills development include :
• Ability to understand and deal with people of all levels
• Ability to cope with unstructured situations
• Enabling behavioral competencies and personal effectiveness.

Prominent Guest Lectures: Arvind Mills, Dell, Reliance Trends , Wipro Technologies, Oracle 

Intra – Collegiate Events: Mente Creativa

Inter – Collegiate Events: HR Alteir

Industry Visits: L&T, Schneider Electric, GE Electric, Vacon Controls, Arvind Mills, Microsoft

Major Events : NIPM - Conflict & Diversity Management in Organisations, Hindustan Times – HR Summit, Leadership 

Development Programme, NLP workshop, HR Conclave

SPECIALIZATION WISE STUDENT DETAILS

Table Showing Human Resource Students List

“ISBR has created wonderful learning environment and students with committed value

system and focus can excel in whatever they wish to prove.  All the best to management and staff”.

-Sairam Y.

Program Leader - Academic Relation - Infosys Ltd.

“ISBR is well organised B School. They are motivators in planning and make every effort o upgrade

the knowledge of their students”.

- Rajesh Hathholi

HR Head - Arvind Mills Ltd.

“Very vibrant institute with good students being led by a very great set of faculty and management.

Fantastic initiatives taken by college to engage students and industry folks”.

-Siddhartha Modur 

Asst. Manager - JSM Corporation Pvt. Ltd.

Educational Background Work Experience Details

HUMAN RESOURCE BATCH

AMRITA P NAIR

ANKITA

APARUPA SENGUPTA

ASWATHY JOSEPH

BARASHA KOMWAR

B V N DIVYA

D VISHNU VARDHAN

D PREETI

ERNEST ABRAHAM THADATHIL

GOPAL KRISHNA SAHANI

GR NAGASHRI

HARINI R

JYOTHI PRASAD K

JYOTI JOSEPH

KALPANA SINGH

KEERTHANA N 

KUNAL BANERJEE

NAMITA TUKARAM RANE

NIKHIL N

PAYEL SINGHA

PRAGATI MANSI SINGH
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PRASHALINI VERMA

PRIYANKA SHARMA

PREETI SHARMA
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PRIYESH

PRONOY ADHIKARY

RAKSHITH S

RASHIKA NAGPAL

RESHMA K

RICHA SACHDEV

SAGAR ASSHOK CHAVAN

SANGEETA SARMAH

SHAIK MOHAMMED SAJEED

SHALINI KANCHERLA

SHAZMEEN SHAHAB

SHAMA HASRAT

SHARANPREET KAUR

SHRUTI P

SWAPNIL SINGH CHANDEL

TULASI LAKSHMI S

YAMUNA DEVI E
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FINANCE MANGEMENT:

The focus of the specialization area is primarily on managing corporate and understanding dynamics of market. 

Some courses like economics, mathematics and statistics support the finance stream. the whole curriculum is 

developed around that. Some courses, especially from economics and mathematics and statistics, are supporting 

courses. 

The teaching methodology consists of lectures, problem solving, case discussions, seminars, business games, role-

plays, presentations, field visits, etc. Our students are trained specially in EXCEL, Eviews, SPSS and financial modeling. 

ISBR maintains close contact with the industry by inviting finance professionals to hold seminars for students.

Most of our students are exposed to research projects in areas of financial analysis , asset, pricing and investment 

strategies, financial decision making, mutual funds, corporate governance, Social accounting and audit and 

investment decisions. At ISBR, through course work and practical exposure, students are prepared to take on the 

challenges of an emerging and complex financial world. They are trained in necessary knowledge and skills for 

applying the same to handle issues of finances in the corporate world. ISBR tries its best to produce students who are 

sincere and have integrity.

Prominent Guest Lectures: Lakshya Consulting, Riskboard, Bangalore Angels, IDBI Bank, Aditya Birla Money, 

Edelweiss 

Intra – Collegiate Events: Samanway, Fina Crunch

Inter – Collegiate Events: Bidwiser

Industry Visits: Bangalore Stock Exchange, IMTEX, Stock Market Institute, SAP, ICICI Securities 

Major Events: Business Plan competition, Panel Discussion at IIMB on Union Budget , AIMA event, CII-Innovation 

summit

SPECIALIZATION WISE STUDENT DETAILS

Table Showing Finance Students List

Educational Background Work Experience Details

FINANCE BATCH

A PRATHYUSHA

ABHINAV KUMAR

ABARNA K

ABISHEK BHARTI

ANKIT CHARLES FRANCIS

ANUSHA CH

ARSHAD HUSSAIN J

CH KALYAN CHAKRAVATHY

BLESSY ANNA VARGHESE

DHARANYA P

G NAVEEN

G ARUN 

GAURAV JARET

GAUTAM KUMAR MANNA

GEETHA BR

HASHMEET SINGH SAGGU

GURU PRASAD

HARSHEET L PANDYA

INDRAJEET CHANJMAI

K PAVANKUMAR

KANAV SOOD

KARTHIK M

KUMARI JYOTI

KUMAR DIPESH 

M VENKATESH 

MADHU MOHAN YADAV M

MANISH SINGH

NAGARAJU R

RARADASU ASHOK KUMAR

NARSINGH NATH MISHRA

NARESH KUMAR PATEL L

NEERAJ SAINI

NIKHIL M S

NIHARIKA 

PANKAJ KUMAR KHATI
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BE
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B.COM

BSC

BSC

B.COM

B.COM

BE

B.COM

BBM
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BSC
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BE

B.COM
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BBM

B.COM

B.COM
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BE

BBM

PERIYAR VIJAYKUMAR

PILLA NAVYA MADHURI

PUSHAN SINGH

PUTTI KUSUMA

RANJITHA 

RAVI PRAKASH

SAHAR AMANULLA

SAMBIT MOHANTY

SAI SAMEER V

SHADAAN FAIYAZ 

SANTOSH PRASAD

SHERWIN FERNANDES

SHIVANI 

SHWETHA K T

SNEHALATA NAYAK

SREEBHASHYAM AAKASH

SUBAVAL M

SUHASINI RAHAMAN

SUNKESULA MAHAMMAD RAFI

SUNPREET SINGH ANAND

SUPRIYA DESHPANDE

SWATI SINHA
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TAPSHINI MOHANTY

UTSAV CHOUDHURY

V RAMA DEVI

V KALPAVALLI

VAISAKH VIJAYAN

VARUN KUMAR DAS

VIDUSHI MALHOTRA

VINIT KUMAR

VISHALA MC

VONTURI VIMALAMMA

VISHAL K JAIN

VISHWACHETAN TORVI
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RETAIL AND SUPPLY CHAIN MANAGEMENT:

This specialization provides a unique combination of courses which include retail management, services retailing, 

supply chain management and operations management. The course on Retail Management focuses on current Retail 

Concepts, Retail selling, Effective Stores management and inventory planning and control. Practical exposure is given 

to devise Retail marketing strategies and brand management strategies. This specialization also uncovers Supply 

chain processes and their vital importance to the retail industry, Vendor selection, development and performance 

analysis. Exposure is also provided to the Retail technologies used and its application. Supply chain also provides 

inputs on logistics and both sides of the value chain. 

Students are provided opportunities to Visit Retail houses, training on Analytical packages used in retailing, guest 

lectures on various aspects of retailing are organized. Students are able to handle varied retail formats from single 

brand retails to multi brand retails, from a super store format to a hyper market formats. They are also capable of 

handling supply chain for large retail formats. 

Prominent Guest Lectures: Max Hypermarket, Jubilant Foods, Justeat.com, Raheja Hypercity, Bosch

Intra – Collegiate Events: Business Plan Competition

Inter – Collegiate Events: Quiz Competition

Industry Visits: Pantaloons, Arvind Mills, Raheja Hypercity, Vacon Controls, Parle, VXL Instruments

Major Events: CII-Innovation summit, BCIC - Additive Manufacturing Technologies, IIMB Vesta Management Fest

SPECIALIZATION WISE STUDENT DETAILS

Table Showing Retail And Supply Chain Management Students List

Educational Background Work Experience Details

RETAIL & SCM BATCH 

AKHIL KUMAR M

CHITTIBOYALA VANMSI KRISHNA

DHRITIMAN TALUKDAR

FEBIN AHAMED

GODHALA HARSHINI

GOWTHAM KUMAR GOLLA

K KIRAN KUMAR

M CHINNA RAJA

MANIKANDAN B

MALLIKA SRIVIDYA MLN
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Basic
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Page
No.

BE

BE

BE

BBM

BE

BE

BE

BBM

BBM

BE

MANISHA KUMARI

NAVEEN KUMAR R

PRASENJIT SAHA

PREMANANDAN A

RAGHAVI N S

SRI LAKSHMI 

SUJIN K

V BHARGAVA

YASHWANTH J
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BE
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BE
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BE 

BE

BE

BE
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“Good institution stirring to drive the industry connect program with earnest. Good faculties with

openness to get new ideas through the door”.

- Ramesh K.V.

Managing Director - Financial Services - Accenture

“Everyone extremely hospitable and the friendliness of all has been outstanding, been an extremely interesting visit”.

-Mr. David Griffin

Wizard Sports Event, UK

“Very high class school with much nice and open-minded potential”. 

- Isabela Plambeck

Innovation Coach, Germany

“Very vibrant, encouraging diversity-looks promising”

Anjan Ghosh 

Sales Marketing Head - Tata Power Solar 

“Great efforts by the institute to build a really required bridge between industry and academy“

- Satish Ramaiah

Head Talent Transformation – Wipro Infotech



Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 21

B.Sc, 2012

 Herman Miller Global 
Business Solutions, Project over Report on HMGBS

Fresher

 Organised events at inter college level.

”Ready to take challenges and solve it in a creative 
manner.”

MBA

Finance

A PRATHYUSHA

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 21

B.B.M., 2012

 LANCO POWER PVT LTD, 
project on Organizational Study

Fresher

 won zonal level volley ball and throw 
ball certificates during school

 "IT IS LESS ME AND MORE WE. I AM A TEAM 
PLAYER”

MBA

Finance

ABARNA K

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 23

B.E., 2011

 IBIS and NOVOTEL 
Bangalore Teckpark, Project over How to Calculate 
Food Cost

Fresher

 black belt in teakwondo.

“A honest person towards my work.”

PGDM

Finance + Banking & Insurance

ABHINAV KUMAR

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 22

B.B.M., 2011

 ONGC Ltd., Project over 
CPCS (Central Personal Claim Section)

Fresher

 Awarded by Govt. of Himachal Prdesh, 
Rotary club & Nagrik Suraksha Kendra (Grah 
Manatralaya)foundation

“I believe in making myself better in every facet of my 
personal and professional life.”

MBA

Finance 

ABHISHEK BHARTI

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 23

B.E., 2011

 Godrej infotech, Project 
over Marketing Department Customer Relationship

Fresher

 best student award till 10 std

“Looks simple more inside”

MBA

Retail & Supply Chain Management

AKHIL KUMAR M

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 21

B.B.M., 2012

 RELIANCE LIFE INSURANCE, 
Project on effectiveness and promotional tools in 
Reliance Life Insurance

Fresher

 Won best innovation prize in Product 
Launch in BBM

“I am a learner to an user to an executor to a master 
of skills”

MBA

Marketing

AKSHAYANANT SRIVASTAVA

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization:

 21

B.B.M., 2012

 Hypercity Retail Ltd, Project 
over Employee Job Satisfaction

Fresher

 Subject Topper in Organisational 
Behaviour

 "Self Motivated and Confident”

PGDM

 Human Resource + International 
Business

ANKITA

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 22

B.A, 2012

 Indian Oil Corporation Ltd, 
Project over A Study on the Performance Appraisal 
System Being Followed in LOCL

Fresher

 university level volleyball player

 "Desire to grow through continuous learning, and 
efficient adaptability to change.”

PGDM

Human Resource + International 
Business

AMRITA P NAIR

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 22

B.Com, 2012

 Dacam Systems Pvt ltd, 
Project over Sales and Market Analysis of Dacam 
Systems Pvt Ltd.

Fresher

 Registered my name in Limca Book of 
records

 "Cool and Composed, Love to take Risk and utilize 
the opportunities to the fullest.”

MBA

Marketing

ANBURAJ R

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 22

B.Com, 2011
(Aeronautical Engineer),2008

 LIMITORQUE INDIA 
LIMITED, Project over Working Capital Management

Fresher

 PARTICIPATED IN INTER-COLLEGE 
BUSINESS QUIZES

MBA

Finance

“TACTICAL AND HARDWORKING”

ANIKET CHARLES FRANCIS

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 24

B.E., 2011

 TUV Rheinland, Project over 
Marketing Research

Fresher

 Won 1st Prize in Sports Quiz IFIM

“Work Hard till you achieve the targets.”

PGDM

Marketing + Retail & Supply Chain 
Management

ANJAN SHRIVASTAV

Age:

Basic Qualification & Year of Passing: 

Internship/Project Details:

Work Experience: 

Achievements:

Program: 

Specialization: 

 23

B.E., 2012

 Edutel, Project over 
Marketing Assistant AAM GEO SPATIAL

Fresher

 Won First prize in Badminton 
competition in Visvodaya Engineering College

“Computer Hardware Troubleshooter, Web Designer , 
and Online Marketing Specialist”

MBA

Marketing 

ANKAPANAIDU DAMA

46 47

STUDENT PROFILE IN ALPHABETIC ORDER
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